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$415M
2020 revenue guidance 

Annual R&D investment
~19%

YOY revenue growth25%

cash on balance sheet 

$170MFINANCIAL STRENGTH AND 
STABILITY
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Q2 employees1,600+

global office locations in 
key talent hubs 10 DIVERSE AND TALENTED 

GLOBAL TEAM
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1,025
Total customers 

digital banking 
customers larger than $5B 139

of Top 100 US banks 
are Q2 customers 

33%

digital banking 
customers 414

DIVERSE AND EXPANDING 
CUSTOMER BASE
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14.6M
end users

YoY end user growth14%

total money 
movement 
(2019)

$998B

logins
(2019)3.5BPROVEN 

DIGITAL SCALE
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Moved
every minute

$2M

min avg.
session time3

in
Online banking users in the US uses Q2 

Logins
per user per year 240 PROVEN DIGITAL 

ENGAGEMENT

6



DIGITAL 
BANKING IS
BANKING

WHAT OUR CUSTOMERS ARE ASKING US TO DO
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ERP 
Integration

CRM 
Integration

MARKETPLACE

SDK

UUX

DIGITAL BANKINGDATA 
ANALYTICS CORPORATE

ACCOUNT
OPENING

LENDING
& LEASING

REG
TECHBaaS

SALES 
COACHING

THE DEFINITION OF DIGITAL BANKING HAS EXPANDED, AND Q2 HAS RESPONDED
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THE DEFINITION OF DIGITAL BANKING HAS EXPANDED, AND Q2 HAS RESPONDED

SUPERIOR DIGITAL FINANCIAL 
EXPERIENCES

MASSIVE DATA DRIVES 
VALUABLE INSIGHTS
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Q2 PLATFORM

FULL Q2 PLATFORM
JM4

TD1
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Slide 12

JM4 [@Juan] - think we want to use "Retail" instead of "Consumer," and "Commercial" instead of "Business" pretty 
much throughout (except for where we talk about small business, which is kind of a subset of the larger 
Commercial bucket). I didn't want to make those changes myself on here since this slide layout is complex.
Jack McBee, 2/19/2020

TD1 I would remove Virtual FI on this slide as well. Yields uncomfortable questions from the FI
Tim Daley, 2/20/2020



Consumer Lending Workflow

IMAGINE WHAT’S POSSIBLE… 
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Commercial Lending Lender-to-Borrower Workflow

IMAGINE WHAT’S POSSIBLE… 
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CLS and Gro will enable banks and credit unions to
seamlessly cross-sell deposits and loans to customers via
the digital channel.  A pre-qualified offer at the end of a
deposit application flow will extend to a loan application

in CL Portal (and vice versa).

CLS/GRO INTEGRATION
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Thank you

Aaron Kwan
Regional Sales Manager
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